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| made over £1,000 in my first
four weeks in Kleeneze!

When Worcestershire-based John Phillips was made redundant from his job as an
glectronics technician in May of last year, he tned n vain to get another job. With a
young family to support and rapidly diminishing savings, he was beginning to feel the
pressure when he stumbled upon an advert for Kleeneze,

“I'd achusly joined Klesnare 16 years ago, but had quit
after just B weeks,” John told ws. "This time amund was
differant, though. | it positve and motivated from the
outsst. When I'd first joined, | think | was really ladking
in balief and knowledge, but above al aks, | didn’t have

a strong enough rasson winy.”

16 years an and John's masons for puttng hes al into
tha aziness wens strong. With threa daughiers, sged
11, 8 and 4, and Chrigtmas rapidy approaching, be
thwew himzelf into building his businass siraght sway.
“1 rememibered just how quick it is pozsible o maka a
profit in this Business and that the sz of the profit was
in direct proportion io tha amount of work that is put in.
After seeing the Sales Plan, my eyes rapidly fbousad an
the =ight of the 18% target! | could e that a monthly
income in excess of £1,200 could be achisvable from
000 catabsgues perweek and gaining retail sales of over
£ 1,000 per week. | immediately decided that my
personal tanget was going to be £1,000 (16%), bt |
wwohd still im for thea higher target of 18% to ensure |
achievad my goal*
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Jaihn wasted nio ime and &= soon &= he received
hiz 250 catalngues, ==t about aiming for & daily
targed of 150 catalogues out par day with pack up the
fodowing day.

“By the and of mry firzt 3 daye, | was in & moutine of daily
drop and pick up, combined with onder processing and
product daliveny. [t was the end of Period 11, soit had
been & great nun up 1o the start of my first full Penod and
my miszion to achieve a £1,000 income cheque! By
then, 'd put out 1200 catslogues, remevad B0 and
geined & ratal of 450, With a cument eversge of amund
Bl penca gained per calalogque refmievad, i was clear
thiat |'d nead to step up 3 gaar of tao in ondar o stand &
chance of achievirg my goal

“lincreazsad, just elighty; the calslogues | was putting
out, By the first wesk of Feriod 12 and after 10 full days
in Kleaneza, [d achievad Keereee's 30 Day Challsngs
ard receved J500 free cataogue packs. | put out 1100
boecits, during weeeei 7 and halfwary through the Penod, |
s on schadule for ry goal bt | couldn't rsk the ned
i ek s baing consssient with the first, | was,

P rven, sbruggling 1o keep on iop of delivening the
wokime of products b miy customans and 5 ook 8

couple of days out from cataiogue dropping in onder to
get on top of it all. Neverthaless, wesl 3 savw similar
retail of £800 from 900 catalogues dropped and &t the
siar of wesk 4, | was in a strong position with another
251 packs bought for the final push.”

By the end iof his fourth full week, John wes feeling
confident that he had achieved his retail taget pl
£3,800, giarg hirn an income cheque of over £1,000

“1 checkad and double-checkad my ratal figures to
miake sure and & few days |ater | recaived my chague
for £1,063 66! Wy initial star-up fee was £50 for 250
caialogues, | had bought an extra GO0 for £350, receied
2640 fior free and epem about £50om fuel for my car. | had
therelione il ‘profied” in my first full period of the
Kleenezs business sound £700. This was £700 that |
wioikdn't have received whilst initlesshy laoking for 8
jobs, bt inestiead wis an imemediate top-up of cash o
enabés my three daughtars and family 1o have a
Chriztrmas thai | could b prowd of!

“This is just the bagirming of my Kleenaze succass
gtary. You see, Klesnars works if you just plan and
miaks il wark,”




